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AnHoTaumus. Haydnasi cTaThs coAepXUT 0030p HAy4YHOM JUTEpaTyphl MO
BorpocaM (OPMHUPOBAHUS IICTIOYKH ITOTPEOUTEIHCKOW CTOMMOCTH TPOJYKTA,
MOJIEIIM  yIpaBJeHUS TOTPEOUTEIILCKOW CTOUMOCTBIO, CO3JaHUS  IETIOYKU
HeHHOCTeﬁ Ha OCHOBC CTpaTeFquCKOﬁ KapTbl, CTPATCTUYCCKOTO YIIPABJICHUA C
WCITOJIb30BAHUEM IIEMIOYKH [IEHHOCTEH, MPOABMKEHUS HH(POPMAIIUUA O TIPOIYKTE U
OpeHze. YCTaHOBJIEHO, YTO Ha MPOM3BOJICTBEHHOM NPEANPUATAU IEroyYKa
HeHHOCTeﬁ MMPOJAYKTa BKJIFOYACT B CC6$I TaKU€ KOMIIOHCHTHI, KaK BXOAdIllasd H
nucxogdamiad JOTruCTHUKa, TEXHOJIOTUYCCKHUEC Oorcpanmu, MAapKCETHHT,

MOCJICTIPOIAKHOE  00CHIy)XKMBaHUWe mokKymnarened. OTMEUeHO, 4YTO BXOJsALIas
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JIOTUCTHKA oOecrieunBaeT OecriepeboriHy0 paboTy Ha KaKIOW TEXHOJOTHYECKOU

orcpalunu H CHOCO6CTByeT COKpPAIICHUIO IIPOU3BOACTBCHHBIX MATCPHAJIbHBIX
3aTpar. YKa3aHo, qTo TEXHOJIOTUYECKUEC orcpannuun IMPOU3BOACTBCHHOTO
NpCOANpUATUS MOXKHO PasaCIIMTb Ha TPHU OCHOBHBIC TPYIIIBI: CaM IIPOLCCC
IMPpONU3BOACTBA, YIIAKOBKAa TIOTOBOIrO IIPOAYKTA, MApPKHUPOBKA H 6peH,ZII/IHF.
YCTaHOBJ'IeHO, YTO HUCXOodAlIas JOTUCTHUKA BKIKOYACT B ce0s XPpaHCHUC T'OTOBOI'O
NpoaAYKTa Ha CKJIaAC IPCAIIPUATHUA NI B KJIaI[OBOﬁ nexa, nmpeacTaBUTCIbCKUC
pacxoabl Ha HPOBCACHUC IICPCTOBOPOB C IMOKYIIATCIIAMU W 3aKIHOYCHHC C HUMU
A0roBOpPOB, AOCTABKAa roToBOI0O IMPOAYKTa IIOKYIIATCJIIO. BBI)IBJ'IGHO, YTO BaXHBIM
KOMIIOHCHTOM IICIIOYKHU HGHHOCTGIZ IMpOAYKTa ABJICTCA MAPKCTHHI, ILCJIbIO
KOTOpPOIro ABJISICTCA YBCIMUYCHHC 00beMOB cObITa U YCTAHOBJICHUC MAaKCHMAaJIbHO
BO3MOXKHOH IOCHBI HA ITPOOYKT. Onpez[eneHo, YTO IIOCJICIIPOOdA’KHOC 06CHy>KI/IBaHI/Ie
HOKYHaTeJIef/'I CHOCO6CTBy€T IMOABJICHUIO AOBCPHA K IIPOHU3BOJUTCIIIO CO CTOPOHLI
MOKYyIaTeJIed U YyBCTBO YBEPEHHOCTU MPABUJIBHOTO BBIOOpa MpOJaBla. Y Ka3aHbl
OEHOBBIE MW HCEOCHOBLIC LHCEHHOCTU HOTpG6HTGJIBCKOﬁ CTOUMOCTHU IIPpOAYKTaA.
OTMG‘ICHO, YTO IICHOBBIC (baKTOpBI BKJIIOYAKOT pOCT OCHBI 1 CHUKCHUC 3aTpaT Ha
MPOU3BOJCTBO M TMPOAAKY TNPOAYKTA, a HEIEHOBBIM (AKTOPOM  SIBIISIETCS
IMPUBJICYCHUC BHUMAHUA ITIOKYIIATCIIA.

Abstract. The scientific article contains a review of scientific literature on the
issues of forming a product consumer value chain, a consumer value management
model, creating a value chain based on a strategic map, strategic management
using a value chain, promoting product and brand information. It is established that
at a manufacturing enterprise, the product value chain includes such components as
incoming and outgoing logistics, technological operations, marketing, and after-
sales customer service. It is noted that incoming logistics ensures uninterrupted
operation at each technological operation and helps reduce production material
costs. It is indicated that the technological operations of a manufacturing enterprise
can be divided into three main groups: the production process itself, packaging of
the finished product, labeling and branding. It has been established that outgoing
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logistics includes storage of the finished product in the company's warehouse or in

the shop storeroom, representative expenses for negotiations with customers and
concluding contracts with them, and delivery of the finished product to the
customer. It has been revealed that an important component of the product value
chain is marketing, the purpose of which is to increase sales volumes and establish
the highest possible price for the product. It has been determined that after-sales
customer service contributes to the emergence of trust in the manufacturer on the
part of customers and a feeling of confidence in the correct choice of the seller.
Price and non-price values of the consumer value of the product are indicated. It is
noted that price factors include an increase in price and a decrease in costs for the
production and sale of the product, and a non-price factor is attracting the attention
of the buyer.
KiaroueBble cioBa: CTpaTterus mnpoaax, LCII0OYKa HNCHHOCTHU IMIPOAYKTA, ICHOBLIC
ONCHHOCTH IIPOAYKTA, HCHOCHOBLIC ILCHHOCTHU IIPOAYKTA4, BXOIdIlasd JIOIrMCTHKA,
HCxXogA1man JOTuCTuKa, MapKCTUHI
Keywords: sales strategy, product value chain, product price values, product non-
price values, inbound logistics, outbound logistics, marketing
Beeoenue

[lenHocTh npoAykTa GOPMUPYETCS MOJ BO3AECHCTBUEM IIEHOBBIX U HEIEHOBBIX
daktopoB. LlenoBbie hakTOopbl POPMUPYIOT CEOESCTOUMOCTD MPOIAYKTa U €T0 ILICHY.
OpHako caMmoe NMPHUCTAIbHOE BHUMAHME CIIEAYET YJIETUTh HELIEHOBBIM (haKTOpaM.
BaxHo ynenarr oco0oe BHUMaHHE JABYM HAMpaBJICHUSM HEIEHOBHIX (DAKTOPOB:
Ka4eCTBO MPOAYKTa M 3aMIOMUHAIOLIMKCS HAJ0AT0 mpouecc nokynku. Crparerus
npoJax, npobjeMbl oOecreyeHHsl KauecTBa MPOAYKTa M BBICOKMX MOKa3zaresien
[npoaaxx ABJIAOTCA IIPCAMCETOM I[I/ICKYCCI/IfI MHOTHUX OTCUCCTBCHHBIX YYCHbIX-
skonoMuctoB: Tumoxuna I'.C. AKTyaJIM3NPpOBaJIa U3BCCTHBIC MOJCIIN YIIPABJICHUA
notpebutenbckod  1eHHoctbio  [1];  Comoryéo E.B. packpeuia  crocoObl
dbopMupoBaHUS  TOTPEOUTETHCKOW IIEHHOCTH TOBAapOB/yCIyr Ha  OCHOBE

UMeEIoIMXcst 1moaxoaoB U MetonoB [2]; ApcenoBa E.B., CokonoBa T.FHO. manmm
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XapaKTEPUCTUKY CO3JAHUIO IIEHHOCTH COBMECTHO ¢ MOTpeduTeNieM Ha peiHKe B2B

[3]; 'amaytamnoBa B.B. packppuia moaxon B CO3JaHUU LEMOYKHA LEHHOCTEW B
dopme crparernueckor kaptel [4]; HexmanmoBa A.M. mpencraBuia IMETOYKY
LEHHOCTH KaK MHCTPYMEHT cTparterndeckoro ympasiieHus B AIIK [5]; BacuibeBa
E.B., Jlocera B.B. cocraBmim mMaTpuiIly ClieHapueB MPOABMKECHHUS MH(OPMALIUK O
npoaykte u Openme [6]. Takum o00pa3om, TeMa WCCICIOBAHUS SBISETCS
aKTyaJIbHOM.
Mamepuanvt u Memoowl ucciedo8anus

Ha npou3BOJCTBEHHOM NPEANPUITHU IIEMOYKAa I[EHHOCTEH MpOAYKTa
BKJIFOYAET B CeOsl TaKMe KOMIIOHEHTHI, KaK BXOJAIIAas U UCXOJIIasi JOTUCTHKA,
TEXHOJIOTUYECKHE ONEpAlMH, MAPKETUHT, MOCIENPOJAKHOE OOCITyKUBAHUE
nokynarenei. Bxopsimas noructuka obecrneunBaeT OecriepeboiiHyio paboTy Ha
KOKJIOM  TEXHOJIOTMYECKOW  Omepalud U CIOCOOCTBYET  COKpPAIICHHIO
MPOU3BOJICTBEHHBIX MaTE€pUANIbHBIX 3aTpaT. KOMIIOHEHTHI BXOISIIEH JOTUCTHKU

MOKa3aHbl HA PUCYHKE 1.

TpeacTaBHTENBCKHE JlocTaBKa CbIPbSl, CrpaxoBaHHe Tpy3a

[pacxo/tsl LISt NpoBe/IeHHs HOTPY3049HO-
11eperoBopos H 3 Py MpH 10CTaBKeE

|

JaKJIKYeHHs 10roBopa ¢ pa3[‘py30qﬂble Chll)l”l
NoCTABIIHKOM paﬁOTbl
XpaHeHHue eTpaxoBoro Paspadorka n KonTtpouas pacxona
3amaca ChIpbs Ha . YTBEpiK/IeHHne - CbIPpbA H
CKJIA/Ie NIPeNPHATHS ' H .
e OPMATHBOB obecneyeHue ero
pacxoaa coipbs COXPaHHOCTH

Pucynok. 1 KomnoneHTbI BXOAsiIEl JIOTHCTUKH

CocTraBieHo aBTOpOM

Texnoyioruyeckue omnepanmuu IPOU3BOACTBCHHOIO MPCANPUATHA MOXHO
pasaciInTb HAa TPU OCHOBHBIC I'PDYIIIIBI: CaM ITPOLECC IMMPOU3BOACTBA, PC3YJIbTATOM

KOTOPOTO SIBJIIETCS CO3/IaHHE TOTOBOTO MPOAYKTA; YIaKOBKA TOTOBOrO MPOAYKTA,
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crocoOHasi caenaTh €ro y3HaBaeMbIM CpPEIUd aHaJlOTOB W 3aMEHUTENCH,

MapKUpPOBKa M OPEHAMHI BKJIIOYEHBI B COCTaB TEXHOJIOTMYECKHUX OINEpaluii Mo
NpUYMHE yKa3aHus WHGOpPMAIlMU Ha YMAaKOBKE M MOTPEOHOCTH, 0OYCIIOBICHHOMN
U3MEHYMBOCTBIO PBHIHOYHOM cCpellbl M BOCHPHUATHS THOTpeOuTeneil. KoMmoHeHTh

TCXHOJIOTHYCCKHUX onepauI/Iﬁ ITOKa3aHbl HA PUCYHKC 2.

m
I Cosnanme npoxykra (npomece npoussoacrsa TPOXYKIMH) W
T \

l YNaKoBKa MPOAYKTa (MPEeANpoiaKHoe 0opmIienie)
I MapKHpOBKa i GpenuHr

Pucynok 2. KoMImoOHeHTbI TEXHOJIOTMYECKUX ONepanui

CocTtaBieHo aBTOpOM

Hcxopsiast JOTMCTUKA TIO AaHAJIOTHUHU C BXOJSIIEH BKIIIOYAET B CEOSl XpaHECHHE
rOTOBOIO MPOAYKTa Ha CKJIaAe MPEAnpusThs WM B KIQJAOBOM L€Xa,
MPEJICTABUTENILCKUE PACXOAbl HA IMPOBEACHUE MEPETOBOPOB C IMOKYNATEISIMUA H
3aKJIFOYEHHE C HUMH JOTOBOPOB, JOCTaBKa TOTOBOIO MPOAYKTA ITOKYNATEo,
BKJIIOYAsl ~ TIOTPY30YHO-pa3rpy30uHbie  paboTel. KOMMOHEHTHI  ucXojsiei

JIOTUCTUKY MPEICTABICHBI HA PUCYHKE 3.

p P aN
XpaHeHne roToBOro NpoxyKTa Ha cKiaje u
OTIPY3Ka €ro MOKyNaremno

bl

A JIb! |
‘ NPOBE/ICHHs! NIEPEroBopoB 1 3aKJI0UCHUS

-
l JlocTaBKa roToBOro NPOAYKTa IIOKynaTeJllo\

AN

Pucynok 3. KomnmoHeHTbI HcXoasie JOTUCTUKHU

CocTtaBieHo aBTOpOM
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BaxHBIM KOMIIOHEHTOM IICIIOYKHU HCHHOCTeﬁ MMPOAYKTa ABJIICTCA MAPKCTHUHT,

LEIbI0 KOTOPOTO SIBJISETCS YBEJIWYEHUE OO0BEMOB CObITA W YCTAHOBIICHUE
MaKCHUMAJIbHO BO3MOYXHOM II€HBI HA MPOAYKT. MOXHO BBIJEIUTH MSATh OCHOBHBIX
KOMIIOHEHTOB MAapKETUHTOBOW pabOThl HAa MPOU3BOJCTBEHHOM MPEANPUATUN

(pucyHoK 4).

Pucynok 4. KomnoHeHThI MApKeTHHIA

CocTraBieHO aBTOpOM

[Tocnenponaxxnoe oOcCiTyXKMBaHUE MOKYyIaTesleld CIOCOOCTBYET TOMY, YTO Y
MOKYIIaTeJIEd TMOSABISAETCA TOBEPUE K ITPOU3BOJIUTENIO M YYBCTBO YBEPEHHOCTHU
MPaBUJILHOTO BBIOOpa TMpojaBia. JIt000l MpOMBIIUICHHBIH MPOIYKT HE SIBISETCS
BEUHBIM, HO TapaHTUPOBAHME IOKYNATEII0 BO3MOXKHOCTH 3aMEHBI IPOAYKTA,
PEMOHTA, TEXHUYECKOIO0 OOCIYyKMBaHHUS, a TaKKe BO3BpaTa CTOMMOCTU IIpU
BO3BpaTe IMpPOAYKTA SBIISIOTCS IPEMMYLIECTBAMM CEpBHCAa KAaK KOMIIOHEHTa

LENIOYKHU LIEHHOCTEW NpoayKTa. KOMIIOHEHTHI cEpBHCa COAEPKATCS HA PUCYHKE .
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Pucynok 5. KommoHeHTsI cepBuca

CocTaBieHo aBTOpOM

Takum o00pa3oMm, IeMOYKa IIEHHOCTEW MPOAYKTa BKJIOYaeT B  ceOs
COBOKYITHOCTh KOMITOHCHTOB, KaXK/IbIl U3 KOTOPBIX UMEET CBOCH IIC/IbI0 CHUKEHHUE
3aTpaT Ha MPOU3BOJICTBO U MPOJAXKY MPOAYKTA U YBEITMUYCHHUE IICHBI TIPOIaKH.

Hapsiny ¢ mpeacraBieHHBIMH IIEHOBBIMH IICHHOCTSIMH TIPOIYKTa UMEIOTCS U
HEIICHOBBIC [ICHHOCTH: IIPUBJICYEHUE BHUMAHKE TTOKYIIaTeJIs.

Pe3ynvmamul uccnedosanusn

CTpaTerm[ OCHOBBIX HGHHOCTeﬁ IMPOAYKTa IMOKa3aHa B Ta6J'II/IIIe 1.

Tabnuua 1. CTpaTerusi IeHOBbIX LIEHHOCTEH MPOXYKTA

Komnonent [{enb BIMSIHUSA HA LIEHY WJIU 3aTPaThl
LEMOYKH 1IeHa 3aTpathl HA 3aTpaThl HA | MPEJCTOSIINE
[EHHOCTE! MIPOU3BOJICTBO MPOIAKY pacxo/ipl
MPOAYKTA
Bxopgimas poct CHUKECHUE
JIOTUCTHUKA
TexHOoIOrn4eckue | pocT CHUYKEHHUE
onepanuu
Nexopsamas poct CHIDKCHUE
JIOTHUCTHKA
MapxkeTunr poct CHIDKEHUE
Cepsuc poct CHID)KEHUE

CocTaBiieHO aBTOpOM
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KoMITOHEHTHI BXOAIIICH JIOTHCTHKN MPU3BAHBI 00ECTICUNTh TEXHOJOTUUECKHE

oTepaIfy HeJJOPOTUM, HO TIPH 3TOM BHICOKOKAYECTBEHHBIM CHIPHEM, UTO TIO3BOJIUT
YBEIMYUTH IIEHY TPOJYKTa. BBITTONHEHHE TEXHOJIOTHYCCKUX OTEPAIMiA HAIEICHO
Ha TPOM3BOJICTBO KAYE€CTBEHHOTO MPOJIYKTa MPHU COOJIOJACHUN pPalMOHAIBHBIX
IIPOM3BOJCTBEHHBIX 3aTpar. KauecTBO MpoIyKTa OTpa3uUTCs HA POCTE IICHBI
npofaxu. KOMIIOHEHTB HMCXOASIICH JIOTUCTHUKUA IOAPAa3yMEBAIOT 3KOHOMHBIE
TPAaThl, TIOJOKUTEIBHO CKa3bIBAIOIINECS HA MOJIHON ce0ECTOMMOCTH MPOoayKTa. KX
Ha3HauYeHUE — KOMGOPT TOKYIKH, OMPABABIBAIONINI BBICOKYIO MeHY. LleHHOCTh
MapKeTHHTa 3aKITI0YacTCs B YOCKICHWW IMOKYNATENs, 9TO MPOIYKT €My KpalHe
HeoOxoauM. IloTpeGHOCTH B MpPOAYKTE OOBSICHSIET BBICOKYIO IeHy. Hamuuue
MOCJIENPOJIAKHOTO 00CIIyKUBaHUSI (CEpBHUCA) MO3BOJISIET YOEAUTh MOKyHaTess B
TOM, YTO OH HE OCTaHETCi HaeJMHE C MPOOJIEMaMM HKCIUTyaTallMM MPOYKTa
(Hanmpumep, OJIOMKH).

CrpaTerust HELIECHOBBIX LIEHHOCTEW MPOAYKTA COAEPKUTCS B TaOIHIIE 2.

Tabnuua 2. CTpaTerusi HeeHOBBIX LHIEHHOCTEH NMPOAYKTAa

KomrmoHeHT nenoyku HeneHnoBsie 1eHHOCTH TPOAYKTa
LIEHHOCTEN

Bxonsmas noructuka | [lo3Bosisier o0ecnieduTh MPOU3BOJACTBEHHBIM MPOIECC
BBICOKOKAYE€CTBEHHBIM CHIPhEM

TexHosnornyeckue [Ipr3BaHbI IPOU3BECTH BBICOKOKAYECTBEHHBIN MTPOLYKT

onepanuu

Ucxonsmas OGecrieunBaeT KoMQopT MOKYTIKH, co3aeT

JIOTUCTUKA OJIOKUTENBHBIN 00pa3 npoiecca NOKYIKH

MapkeTnHr Hanenen Ha co3iaHue MOJOKHUTEIBHOTO BIEYATIEHUS OT
IPOAYKTa, HOTPEOHOCTH €T0 MOKYIKHU

Cepsuc ObecneunBaeT rapaHTUPOBAHHOCTH JUTUTEIBHOTO

HCITOJIB30BaHUs JTH0O0 BO3BpaTa CTOMMOCTHU

CocTraBieHo aBTOpOM

3aknouenue
Uccaenosanue dbopmupoBaHUs LENOYKH LEHHOCTEN MpOayKTa

NPOMBINIICHHOTO NPECAPUATHUS IIO3BOJIAIIO IIOJIYYUTH CICAYIOIUEC PE3YJIbTAThI.
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- IEMOYKa IIEHHOCTEN MPOAYKTa MPOU3BOJICTBEHHOI'O MPEANPHUATHS BKJIIOYAET B

ceOsi TakMe KOMIIOHEHTBI, KakK BXOJSIIas W MUCXOJsIas  JIOTMCTHKA,
TEXHOJOTHUECKHE OIEepaluyd, MapKEeTUHT, TMOCICNPOJaXHOE OOCIyKUBaHHE
MOKyMaTeNe, KaKIbI U3 KOTOPHIX MMEET CBOEH IIEeNIbI0 CHIDKEHHME 3aTparT Ha
MPOU3BOJICTBO U MPOJIAXKy MPOAYKTA U YBETUUCHHUE LICHBI ITPOJIAXKH;

- TeToYKa MEHHOCTEHW MPOAYKTa BKIIOUACT IICHOBHIE W HEICHOBBIC IICHHOCTH:
MPUBJICUCHUE BHUMAHHME MOKYMATENsl 3a CYET BBICOKOIO KayecTBa MPOAaBaEMOI0
poayKTa, obecrieueHne KOM(OPTHOCTH TOKYIKH, CO3aHHUE IOJO0KUTEIHLHOTO
o0Opa3a OT MOKYIIKY MPOIYKTa.
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