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MextyHapoHbIN KypHaT OPUKIIAIHBIX HayK U TexHosorui "Integral"

AHHOTaHI/Iﬂ. B cratbe AHAJIMBUPYCTCS BJIUAHHUC TCHCPATUBHOIO HCKYCCTBCHHOIO
unteiekta (GenAl) Ha chepy npogaxx B2B. Ocsemaercs Tpancopmanus posieid u
HABBIKOB TOPrOBOTO MEPCOHANa MOJ BO3JCHCTBMEM HOBBIX TEXHOJIOTMHU. M3ydaercs
noteHan GenAl s onTUMHU3aMKM OU3HEC-TIPOIIECCOB, YAYUIICHUS B3aUMOICHCTBUS
C KIHMCHTAMM H TIICPpCOHAIIM3ALMU IIPOAYKTOB M YCIIYT. PaCCManI/IBaeTCSI, KaK
TEXHOJIOTNYECCKHUEC MHHOBAIINN HU3MCHSAKOT TpC60BaHI/I$1 K HpO(i)eCCHOHaJIBHOﬁ
MOJATOTOBKE M Pa3BUTUIO COTPYAHUKOB B B2B cexTope.

Abstract. This article analyzes the impact of generative artificial intelligence (GenAl)
on the B2B sales sector, highlighting the transformation of salesperson roles and skills
under the influence of new technologies. The potential of GenAl for optimizing
business processes, improving customer interaction, and personalizing products and
services is examined. The way technological innovations change the requirements for
professional training and development of employees in the B2B sector is considered.
KuarwueBble ciioBa: cenepamusHwiii uckyccmeenuwiit unmennekm (GenAl), npooasicu
B2B, onmumMu3ayus bu3Hec-npoyeccos, nepcoHaIU3aAyUsl NPOOYKMmMos,
npogbeccuOHanbHoe paseumue, mexnojaocuiecKkue UHHosayuu.

Keywords: generative artificial intelligence (GenAl), B2B sales, business process
optimization, product personalization, professional development, technological

innovations.

BBenenne

B nepuon ObicTporo pa3BuTusi UU(POBBIX TexHoJOrH, cdepa npoaax B2B
(business-to-business) HCHBITHIBAET 3HAYMTENIbHBIC TpaHC(HOPMAIIUH, OOYCIIOBICHHBIC
BHEJIDEHUEM TEHEpaTUBHOIO HcKyccTBeHHoro wuHTeiiekra (GenAl).  GenAl
XapaKTepU3yeTcsi CIOCOOHOCTHIO CO3/1aBaTh HOBBIEC JIaHHBIC, AHAJTU3UPOBATH CIIOKHBIC
3aMpoCkl U aBTOMAaTU3UPOBATH PELIECHUE 3a/aY.

K TtoproBoMy mnepcoHamy KOMIAHMM MOXHO OTHECTH HE TOJIBKO JIHII,
HEMOCPEACTBEHHO 3aHUMAIOUIMECsS MPOJaXaMH, HO W aHAJIUTUKOB, padOTaIOLIUX C
JAaHHBIMU  JUJI1  ONTUMM3alUM  [pPOJAX, IPEACTaBUTEIEH  TON-MEHEIKMEHTA,

CTPATErM4eCKA PyKOBOIAIINX ITPOLIECCAMH PACIIPOCTPAHEHUs TOBApOB U yciyr. Takue
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COTPYJHUKH HCCIEIYIOT TEHIEHUUM PpPbIHKA [ BBICTPAMBAHUSI  YCHEIIHBIX
MapKETUHTOBBIX CTPATETUN U MOBBILIECHUS TPUOBLIN KOMIIAHUU.

GenAl wmomudunupyeT TpaaWIMOHHBIE TOAXOMBI K Tpojaxam, TpeOys oOT
TOPrOBOTO IE€pPCOHA’a OCBOCHHSI HOBBIX KOMIIETEHUMWA W Pa3BUTHUS CYILIECTBYIOIIUX
YMEHUM, pedb O KOTOPBIX MOKJET B CICAYIOIICH YacTu cTaThu L{enpio 1aHHOM paboTh
spisieTcsi uccneaopanue BiusHus GenAl Ha chepy mpomax B2B ¢ akmenTtom Ha
U3MEHEHHUS B POJISIX U HABBIKAX TOPrOBOr0 NMEPCOHANA.

OcHoBHas yactb. TexHonoruyeckue nnHoBanum B cepe B2B npogax. Chepa
B2B wurpaer BaxHyI pojib B INIOOANbHOW 3KOHOMHUYECKOW CHUCTEME M OXBAThIBAET
IIUPOKHUI CHEKTp OTpaciied Mpou3BOJCTBa U yciyr. ['mobanbubiii peiHok B2B B 2022
roay oueHuBaics B 7,08 TpiH. I0/1apoB, W, MO MPOTHO3aM, OH JOCTUTHET 3HAYCHUS
26,59 tpiH. nomutapos k 2030 roxy npu COBOKYITHOM T'0j1oBoM Temrie pocta B 18% [1].

HaGnrogaercss 3HaumtenbHbld  pocT chepsl  GenAl, oO0ycloBIIEHHBIN —Kak

HU3MCHCHHUAIMU B M&KpOBKOHOMquCKOﬁ cpeac, Tak u 6BICTpBIM pasBUTHUEM TEXHOJIOT UM

(puc. 1).
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Pucynok 1. I'mo6anbubie naBecTHIMK B MU M0 KaTeropusiM, MIIH. 10J1apoB [2]
Texnonoruu GenAl HaxomaT NPUMEHEHHE B  HECKOJBKMX  KJIIIOUEBBIX
HaIpaBJICHUSX:
° VY ayumenue nporeccoB 00padoTKU U aHaIM3a OOJIBIINX 00HEMOB JaHHBIX.
Anroputmbl GenAl cnocoOHBI BBISIBIATH CKPBIThIE 3aKOHOMEPHOCTH B MH(MOpPMAIUU O

IMMOKYIIKax, HNPCANOYTCHUAX KIHMCHTOB W PBIHOYHBIX TCHACHIUAX, YTO II03BOJIACT
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NPEANPUATHSIM MPUHUMATh OOOCHOBAaHHBIE CTPATETMYECKHE PEIICHUS, YBEIUYHBAThH
3¢ (EeKTUBHOCTP MApKETHHIOBBIX KaMIIAHUM M aJanTHUPOBaTh MPEJIOKEHUS TOJ
KOHKPETHBIC HYX/IbI KITUEHTOB [3].

° Pa3paboTka u BHeApeHHE 4aT-00TOB M BUPTYaJbHBIX aCCUCTEHTOB. OHU
CIIOCOOHBI BECTU JUAJIOTU C KJIMEHTaMU, IPEJOCTaBIATh aKTyalbHYI0 MH(OpMAaLHIO O
MPOJyKTax, yCIyrax MU YCJIOBHUSX COTPYAHHYECTBA, a TAKXKE IOMOIaTb B PEUICHUHU
CTaHAAPTHBIX 3a1a4 MOAJIECPKKHU.

o Co3pganne nepCcOHAIM3UPOBAHHBIX peKoMeHaanuu. AnroputMbsl GenAl

CIIOCOOHBI AHAJIM3NPOBATh IPCAINIOYTCHUA U IMOBCACHHUC KIMCHTOB, IPCACKA3bIBATh HX

MOTPEOHOCTH M aBTOMATHYECKHM  TCHEPHPOBATh  HMHAWBUIYyaTU3HPOBAHHBIC
MPEI0OKEHUS IPOTYKTOB WJIA YCIYT.
° OntuMu3anus JOTUCTUYSCKUX M ONepaIllMOHHBIX TporieccoB B cdepe B2B.

GenAl noMoraer aBTOMaTU3MPOBaTh IUIAHUPOBAHUE [TIOCTABOK, YIIPABJICHHUE 3a1acaMy U
MPOLIECCHl JTOCTaBKH, TEM CaMbIM CHUXKas OIEpPAlMOHHbIE M3IEPKKU W TOBBIIIAS
0061yro 3¢ heKTUBHOCTH OU3HEeca.

B tabnuie 1 npencraBnensl pe3ynbTatshl BHeApeHus GenAl ansa ynydmienus B2B
poaaXx B pasHbIX chepax (Tabmuia 1).

Tabnuna 1. [lpumenenne GenAl s ynyumenus B2B niponax B pa3Hbix cepax

Cdepa npumeneHus

Onucanue npumenennst GenAl

O:xuaeMble pe3yJabTaThl

bankoBckuil cekTop

Pa3paboTka
MIEPCOHATU3UPOBAHHBIX
U(POBBIX MyTEH MPUBJICYCHUS
KJIMEHTOB Yepe3 aHaIu3 X
MOBE/ICHUSI.

IToBbllIEHHE KOHBEPCUH U
YKpEIUIEHUE KIIMEHTCKOU
JIOSATIBHOCTH.

Toprosis OnrtrMuszanus UHTEPHET- CoxkpareHne BpeMeH! JOCTABKH U
Mara3uHOB U JJOTUCTUYECKUX YJIy4ILIEHUE YPOBHS
IIPOLIECCOB C UCIIOJIB30BAHNUEM YAOBJIETBOPEHHOCTH KIIUEHTOB.
IIPEJICKA3aTEeNbHOTO aHAIN3a AJIs
yIpaBJICHUS 3a1acamH.

Kimenrtckas Buenpenue yar-60ToB 1 [ToBbimenue 3 pexTuBHOCTH

MOJJIEPIKKA BUPTYaJIbHBIX ACCUCTEHTOB IS 00CITy>KHUBaHUS U YPOBHS
00pabOTKH 3aMpPOCOB B PEATbHOM | YAOBJIETBOPEHHOCTH KJIHMEHTOB.
BpPEMEHH.

MapkeTusr OnrtrMusanys MapKETHHTOBBIX VYydnieHue BOBJIEYEHHOCTH

KaMITaHUH C TOMOUIBIO
NepCOHANN3AINY U afanTaluu
PEKJIaMHBIX COOOIICHHIA Ha
OCHOBE aHaJIM3a MMOBEIACHHUS

KIIMEHTOB U TTOBBIIIICHHE
3¢ (PEKTUBHOCTH PEKITaMHBIX
KaMIaHU.
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KJIMCHTOB.
[IpousBoacTBo Coznanne nudpoBbIX TBOWHUKOB | [TOBBIIICHHE TPON3BOJICTBEHHOM

JUISL CUMYJISILIMM M aHAJIU3a 3¢ (HEeKTHBHOCTH U YIyUIlICHHE

MIPOU3BOICTBEHHBIX MPOIIECCOB. KadecTBa MpoayKiuu [4].

WNurerpanuss GenAl B B2B mnpomaxu mnpenacraBiseT coOol  KOMIUIEKCHOE
HalpaBJIEHUE Pa3BUTHsI, KOTOPOE TPeOYeT OCO3HAHHOIO MOJAX0Aa K IEPENOAroTOBKE U
Pa3BUTHIO KaJApOB, CMOCOOHBIX 3((EeKTUBHO paboTaTh B HOBOW TEXHOJIOTHYECKOMN
cpezne.

Bausinue GenAl Ha posim M HABBIKHM TOProBOro nepcoHajia. B snoxy passurtus
GenAl TpeboBaHMs K HaBbIKaM COTPYJIHUKOB B cpepe B2B 3HaUMTENBHO N3MEHSIOTCS.
ABTOMartM3anus PYTHHHBIX 33Ja4 W BHEAPEHUE IIEPEJOBBIX AHAIUTUYECKUX
MHCTPYMEHTOB BBIJIBUTAOT HA MEPBBIM IUIAH KOMIETEHLINH, CBSI3AHHBIE C TEXHUYECKOU
IPaMOTHOCTBIO, AHAIUTUYECKUM MBIIIJICHUEM, YMEHHEM paboTath ¢ OOJIBLIIMMHU
o0beMaMH JTAaHHBIX U MEXKJIMYHOCTHBIM oOmieHueM [5]. B Tabnwmie 2 mpencraBicHbI

HaBBIKH, HEOOXOAMMbIE TOPrOBOMY IEPCOHAITY B KOHTEKCTE HCMOab30BaHus GenAl.

HaBbik Onucanue 3nauvenue 19 B2B npogax

Texnuueckas CnocoOHoCTb 3 (heKTUBHO OnTumu3anus B3auMoIeHCTBUS C

IrPaMOTHOCTh HCII0JIb30BaTh COBPEMEHHBIE KJIMEHTaMH U aBTOMaTH3aLus
TE€XHOJIOTMYECKHE NHCTPYMEHTBI U BHYTPEHHHUX NPOIIECCOB.

iatdopmsl, BKiIodass CRM-
CHUCTEMBI 1 HTHCTPYMEHTHI
aBTOMAaTU3aluy MapKETUHTa.

AHanutuyeckoe Bnanenue Mmeronamu Kkputrueckoro | BHeapeHue naHHBIX, TOTYUYEHHBIX C
MBIIIIJICHUEC aHaJIn3a JaHHBIX C 1LIEIbI0 CO3TaHUs IIOMOIIBIO GCI’IAI, JJI yIIYyUIICHUS
MIAGIOHOB, HEOOXOIMMBIX IS MapKETHUHTOBBIX CTpaTETUH.
oOyuenust GenAl; unreprperanus
pe3ynbraToB padoTel GenAl mst

OIITUMHU3AIIN N 6H3HCC-pCH_IeHI/II7L

MexnuynoctHoe | CriocoOHOCTH K 3(hPeKTUBHOMY ITocTpoeHne 1oIroCpOYHBIX
ob1eHne OOIIEHUIO0, YCTAHOBJICHUIO OTHOLIEHHUH ¢ KJIMEHTAMHU U
JIOBEPUTENIBHBIX OTHOLIECHHH ¢ YCIIEHIHOE BEJICHHE IEPErOBOPOB.

KIIMCHTaMHU U YIIPABJIICHUIO
KOH(bJ'II/IKTHI)IMI/I CUTyallsIMU.

YMenue pabotath | [[OTOBHOCTH M CIOCOOHOCTH K Koopaunamus ycunuii B mpouecce
B KOMaHjie COTPYAHUYECTBY BHYTPU KOMAH/IbI BHEJIpEHUs U ucnonb3oBanus GenAl
JUISL TOCTHKEHUS OOIIMX ILIeJeH. B IIPOJAXKax.
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ITouck CriocoOHOCTD K aHANTU3Y U [ToBbIimienne ruOKOCTH OM3HEC-
3aBUCHMOCTEH M | BBISBJIICHHUIO CKPBITHIX B3aMMOCBS3EH | IMPOLIECCOB, aaNTALUs K
IbTEPHATUBHBIX | B JAHHBIX; OINPECIICHUE M3MEHSIOMIMMCS YCIIOBHSIM PBIHKA,
pemieHuii mpu HEOYEBUIHBIX TPO0IIEM U CIOCO00B | oOecrieueHne CTabMIbHOCTH U
HECTaHIAPTHBIX UX PELICHHUS. YCTOMYMBOCTHU TPOJAK.
CHUTYaIUIX

Tabnuma 2. HoBble HaBbIkH, He0OX0quMbIe TTpu BHeApeHnn GenAl

C Ttouku 3peHuss aBTOpa, B ycnoBusix wuHTerpamuu GenAl B B2B cekrop,
MMIIEpAaTUBOM JUIsl TIEPCOHANIA SABIISIETCS HENPEPHIBHOE COBEPIICHCTBOBAHUE KAaK
TEXHUUYECKUX, TaK U COIIMAIbHBIX HABBIKOB JIJIs MOAEPKaHUSI KOHKYPEHTOCIIOCOOHOCTH
KOMITAaHMM W JIOCTMIKEHUS BBICOKHX PE3YJNbTATOB. JTO MOATBEPKIAACTCS IPAKTUKOU
KPYIHBIX PBIHOYHBIX UTPOKOB, re npuMeHeHne GenAl BHOCHT U3MEHEHUS B CIIOCOOBI
cOopa, aHajIM3a ¥ aBTOMAaTH3allMK JaHHBIX [8].

Hampumep, xommnanus Accenture (CIIA) paspaborana miatrdopMy Ha OCHOBE
GenAl i nepcoHaNM3UPOBAHHOTO OOYYEHHUST CBOMX COTPYAHUKOB B cdepe
npoaax [6]. Hcmonb3ys airopuTMbl MAIIMHHOTO OOydYeHMs, OHA aHAJIU3UPYET
WHJIUBUAYAJIbHBIE TPOPUIN COTPYAHUKOB, MX HABBIKK WM MPEAbIAYILINE pPE3yJbTaThl
paboThI 151 cO3/1aHus 00yYaroUX MporpaMm. ITO MO3BOJISIET KOMITAHUH 3()(PEKTUBHO
pa3BUBaTh HaBBIKM I[I€pCOHAja, Jeias akKIEeHT Ha YIY4YIIeHHH aHaJIUTUYECKHUX
CIIOCOOHOCTEN M TEXHUYECKOW rpaMoTHOCTU. B pesynbrare, corpynHuku Accenture
CTaHOBATCA 00Jiee aJalTUPOBAHHBIMU K pabOTE C COBPEMEHHBIMHU TEXHOJIOTUSMHU.

CornacHo wuccnefgoBanuto Accenture, 0oJjiee TMOJOBHHBI paboOyero BpeMEHHU
MPEACTABUTENEH  HEKOTOPbIX OBITH

npoeCCUOHANIBHBIX ~ HANpPaBJICHUN, MOXET

npeoOpas3oBano 3a cuet GenAl, B Tom unciie B chepe B2B (puc. 2).

PaspaboTka n npoeK'rLapoaane-Zl
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Pucynok 2. [Torenmnuan npeodpazoBanus 3anad nociie Bueapenus GenAl [7], %



MextyHapoHbIN KypHaT OPUKIIAIHBIX HayK U TexHosorui "Integral"

[IpeacraButenn Accenture CYUTAKOT, 4YTO KOMIIAHHMSAM CJEAYyeT IPHUBJIEKATh
CHEIUAINCTOB i1 OOyYEeHHs] COTPYAHUKOB 3(PQPeKkTuBHONU paboTe C Mpolleccami,
ocHoBaHHbIMU Ha GenAl.

Bain & Company (CIIIA) ucnionibdyetr GenAl aJist yyumieHus: KIMEHTCKOTO OTbITa
B B2B cermente. Kommnanus pazpaboraia cucTeMbl, KOTOPbIE C TOMOIIBIO aJTOPUTMOB
GenAl aBToMaTHYECKH aJanTUPYIOT KOMMYHUKALIMOHHBIE CTPATETUN U MPEJIOKEHUS B
3aBUCUMOCTH OT TIOBEJCHMSI U MPEANOYTECHUN KIUEHTOB. DTO IMO3BOJIIET TOPTOBOMY
MIEPCOHAITY JIyYIlle [IOHUMAaTh CBOUX KIIMEHTOB U OoJiee 3(h(PEKTUBHO pearnpoBaTh Ha UX
MOTPEOHOCTH, 3HAYUTEIBLHO yIIydIast KaueCTBO M PE3yJbTaTUBHOCTh
B3auMo iercTBus [8].

COep, sBhssChb onHMM H3 Beayumux OaHkoB Poccum, ucnonszyer GenAl s
COBEpUIEHCTBOBAaHUS MPO(EeCCHOHATBHBIX HAaBBIKOB CBOMX COTPYAHHUKOB, OCOOCHHO B
00JIacTH TPOAAX W KIMeHTCKoro obciyxuBanus [9]. [Tyrem pa3paboTku BHYTpEHHEH
oOyuaromeit mnatgopmbl Ha O0a3ze GenAl, OGaHk oOecreyuBaeT MEPCOHATU3ALMIO
oOydarlux MOporpaMM COTpyZHUKOB. CHCTeMa aHaJIM3UpPYyeT JHWYHBbIE JaHHBIE,
PO ECCUOHATIBHBIN OMBIT U HCTOPUIO OOYyYEHHs IMEepcoHasa, Mpejaras MaTepualibl
JUIS 3allOJIHEHUS MPOOENIOB B 3HAHUSAX. JTO HE TOJIBKO CHOCOOCTBYET IOBBIIIEHUIO
KBATM(UKAIIMKM, HO U YyBEJIMYMUBACT MOTHBAIMIO PAOOTHHKOB Ojarojapsi y4deTy HUX
KapbepHbIX aMOMIMI U npeanoyTeHuil. Coep IeMOHCTPUPYET CTPATETMYECKUNA TTOIXO0/T
K HCIIOJIb30BAaHUIO MEPEAOBBIX TEXHOJOIMM ISl ONTUMH3AUUU YMEHHUI NIEPCOHANIA, YTO
BEJIET K TOBBIMICHUIO oO0med »(p(EeKTUBHOCTH OaHKa M YJIY4YLIIEHUIO KadyecTBa
00CITyKUBaHUS KIIUCHTOB.

IIpaktrka ucnonp3oBanus GenAl B COBpEMEHHBIX KOMIAHUAX MOJYEPKUBAET €ro
3HAYMTEIBbHBIN BKJIa] B TpaHchopmanuio OwusHec-niporieccos [10]. TIpemocrassis
HOBBIE BO3MOYKHOCTH JUIsl AaBTOMAaTW3allM¥, ONTHUMHU3alUA M [EPCOHAIN3ALUU
npoayktoB M yciyr GenAl CTaHOBUTCS KIIFOUEBBIM HHCTPYMEHTOM B YCUJIEHUH
KOHKYPEHTOCIIOCOOHOCTH, YIYUYIIEHUH B3aMMOJICUCTBUS C KIMEHTAMH M TOBBILICHUU

s pexTuBHOCTH PabOTHI COTPYIHUKOB.
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BoiBOABI

B cdepe B2B BHeapenne GenAl mnpenocraBisieT TOProBoMy I€pCOHATY
MHCTPYMEHTHI JIJIsl aHaJli3a MOTPEOHOCTEN KIMEHTOB, MEPCOHAIU3ALMN MPEITIOKEHUHN U
yiyuienus d(dekTuBHOCTH KoMMyHHKanuii. TexHonoruu GenAl cmocoOCTBYIOT
ONTUMHU3AIMU cOopa U 00paboTKM OOJBIIUX OO0OBEMOB JaHHBIX, aBTOMAaTH3AIlUU
B3aMMO/JICUCTBUS C KIIMEHTAMU U JIOTUCTUYECKUX ONeparuii. OTH U3MEHEHUS HE TOJIbKO
MOBBIIIAIOT ONEPAIMOHHYIO A (PEKTUBHOCTH KOMIIAHUM, HO U TPEOYIOT OT COTPYIHUKOB
pPa3BUTUS HOBBIX HABBIKOB, BKJIIOYAsl TEXHUYECKYK) TPAMOTHOCTh M aHAJIUTHYECKOE
MbIIICeHHE. BMmecte ¢ Bo3MokHOCTSIMH, GenAl BHOCHUT BBI3OBBI, CBSI3aHHBIC C
HEOOXOJIMMOCTBIO aJalTallik KaJpOBON IMOJUTHKU U OOYyYECHHS COTPYIHHUKOB HOBBIM
KOMIETEHIUSIM JJIsl pa0OThI C MEPEIOBBIMU TEXHOJIOTUSIMU.
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